
 

 

Avail 

 

Application Name: Avail 

Token Name: AvailApp 

Token Symbol: AVL APP 

 

AvailApp is not just a token but a key element of the mobile application Avail, created for posting 
advertisements. The innovative application ecosystem combines technology, functionality, and global 
opportunities. Avail makes placing ads simple and accessible for everyone. With built-in artificial 
intelligence, we eliminate language barriers, ensure seamless interaction, and open new horizons for 
millions of users. Integrating the token into the application will enable payment for ad promotion 
services and other exclusive platform features, driving further growth. 

 

Investment Strategy and Growth Prospects 

 

To attract investors and ensure transparency, we are launching the AvailApp token sale rounds on the 
DxSale platform. This platform has proven to be a reliable and convenient solution for token sales. 
DxSale allows investors to view minimum and maximum purchase amounts, current limits, vesting 
schedules, investment amounts raised, and ensures transparency of all transactions through blockchain 
data recording. 

To maintain stable token value and prevent sharp price fluctuations, liquidity will be added gradually. 
This approach helps balance the market, avoiding significant price spikes. 

This sales plan focuses on gradually introducing the AvailApp token into circulation, considering investor 
interests and the long-term development of the application’s ecosystem. 

The total number of issued AvailApp tokens is 1 billion. This issuance is fixed and cannot be increased! 
We adhere to a strict limited issuance policy to ensure token stability and long-term value for investors. 



This issuance limit supports the project’s scalability and sustainable growth in international markets. 
AvailApp tokens will be used to pay for services within the application and to incentivize user activity in 
every country where the project is presented. 

The token quantity is calculated to enable the scalable development of the Avail ecosystem not only in 
Thailand but also in other Asian countries. 

Investing in AvailApp means becoming part of a project that not only addresses user challenges but also 
sets trends in the online advertisement market. 

 

Why Do Investors Choose AvailApp? 

 

 Technology-backed Growth: 

Your investments support an application already launched on the App Store and Google Play. We are 
not starting from scratch – we have a ready product available to users. 

 International Reach: 

AvailApp is already available in 9 languages, ensuring convenience for users from different countries. 
We aim to enter Asian markets first and then expand to Europe and other regions. 

 AI Breaking Barriers: 

Our AI translates user messages into various languages with maximum accuracy, eliminating language 
barriers and accelerating interaction between buyers and sellers. 

 Transparency and Security: 

Every token-related action is recorded on the blockchain. We are creating a news Telegram channel for 
investors, where all project achievements and new partner collaborations will be published. Open chats 
will allow you to make suggestions and participate in the project’s development. 

 

       1. Token Sale Stages: Your Opportunity to Join the Success 

 

 First Round: Private Sale 

 Token Price: $0.003 

 Vesting: 

 20% of tokens available immediately. 

 The rest distributed evenly over 6 months. 



 

       2. Second Round: Private Sale 

 

 Token Price: $0.005 

 Vesting: 

 20% of tokens unlocked after 1 month. 

 The rest distributed evenly over 6 months. 

 

       3.  PreSale 

 

 Token Price: $0.007 

 Vesting: 

 20% of tokens available immediately. 

 The rest distributed evenly over 6 months. 

 

       4. Launch on DEX: 

 

 Token Price: $0.010 

 Liquidity Pool: 1 billion tokens 

 

To stabilize the price, liquidity will be gradually added to the DEX, ensuring sustainable token growth. 

 

Ecosystem Development: Technology That Works for You 

 

      1. Wallet Integration: 

Users will be able to connect cryptocurrency wallets to the application and view their AvailApp token 
balance. 

       2.  Payment with Tokens: 



All paid app features – from ad boosting to promotion – will be payable with AvailApp tokens. 

       3.  Airdrop for Activity: 

Users will receive bonuses in tokens for actions and activity within the app. 

       4. Token Staking: 

By holding AvailApp tokens, users can earn additional income through staking. 

       5. Additional Features: 

We continuously add new features to make the application even more user-friendly and engaging. 

 

Marketing Strategy: Recognition That Drives Growth 

 

Private Sale: 

Funds raised during the first two Private Sale rounds will be used for: 

 

 Project integration into the ecosystem. 

 Team remuneration. 

 Marketing to attract more investors to the PreSale. 

 

PreSale: 

Funds collected during the PreSale will be used for: 

 Creating a liquidity pool on DEX. 

 Scaling project awareness through advertising campaigns, increasing token interest in 
decentralized areas. 

 

After listing on DEX, investments will be directed towards launching massive advertising campaigns for 
the mobile application on Google, Facebook, Instagram, YouTube, Twitter, and other platforms. We will 
also use Airdrop mechanics to stimulate users. 

 

These actions not only increase app recognition but also drive token growth, thanks to high user 
engagement and activity within the ecosystem. 



 

Development Stages and International Expansion 

 

2025-2026: Growth in Thailand 

The primary - goal is to strengthen positions in Thailand, a dynamically growing market ideal for scaling. 
We aim to attract $10 million for: 

 

 Marketing and app promotion. 

 Integration with local partners. 

 Platform optimization for local needs. 

 

2025-2030: Expansion Across Asia and Europe 

The “One Country Per Year” strategy ensures quality market entry: 

 

 2026: Malaysia 

 2027: Indonesia 

 2028: Vietnam 

 2029: Cambodia 

 2030: Russia 

 2031: Europe 

 

Risk Mitigation Measures 

 

 Marketing Support: 

 Focus on scaling through collaboration with major media groups. 

 Engagement with Government Structures: 

 Advertising in the transport system. 



 Tourist Sections: 

 Promotion for travel and excursions. 

 

Administrative Application 

 

 Key features: 

 Role assignment for administrators, marketers, and customer service specialists. 

 Statistics and analytics for marketers. 

 User management and data analysis. 

 All implemented in a separate mobile app for administrative access. 

 

Current Opportunities and Unique Advantages 

 

Multilingual Support: Supporting 9 languages (English, Russian, Thai, Balinese, Indonesian, Malay, 
Vietnamese, Chinese, Khmer) with instant message translation via AI. 

 

 Categories: 

 Real Estate 

 Electronics 

 Services 

 Transport (cars, motorcycles, watercraft) 

 Cafes, bars, restaurants (location-based) 

 Parcels: international transfers arranged between clients. 

 Currencies: Automatic display of prices in dollars based on the current exchange rate. 

 Interface: Fast registration, light or dark mode selection, high speed thanks to servers in 
Germany and Singapore. 

 Monetization: Ad boosting options: 

 50 baht – one-time boost. 



 125 baht – VIP for 3 days. 

 250 baht – VIP for 7 days. 

 

Why Is This Important? 

 

Avail is an application that is already transforming the online advertisement market. Its functionality, 
convenience, and innovation ensure success for both users and investors. We are creating a product 
that will win the hearts of millions with its simplicity, efficiency, and global approach. 

 

Join the Avail project and become part of the future, where technology and convenience drive the 
growth of your investments! 

 

Charts 

Growth in the number of users and token holders, showing projected growth year on year. 

 

 

Allocation of use of funds raised, showing how funds are planned to be allocated between 

marketing, liquidity, development and other areas. 



 

 

Projected revenue from paid features, showing the growth in revenue from using VIP features 
in the app. 

 


